
Future-Forward Planning: What Drug  
and Device Manufacturers Need to Know 
About Preventive Drug Lists
By Jie Zhang and Nicholas Ventura

The Patient Protection and Affordable Care Act (PPACA) requires most Commercial health plans to cover 
a range of preventive services and products at no cost to patients. To remain compliant, each Commercial 
payer establishes and maintains a Preventive Drug List (PDL) that specifies a list of preventive products and 
services, as mandated by the law. While the PPACA has survived some legal challenges in the past years, it is 
here to stay, and with it, PDLs.

For drug or medical device manufacturers developing products with potential preventive use (e.g., infectious 
disease prevention, chronic condition maintenance, contraceptives or vaccines), getting onto a payer’s PDL 
provides an opportunity to minimize access barriers from a coverage, reimbursement and patient cost-
sharing standpoint. It could, potentially, allow for increased patient awareness, product utilization and 
maximized commercial success (Figure 1).
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What are PDLs?
PDLs are a key member benefit offered by 
Commercial payers to stay in compliance with 
the PPACA. The provision requires almost all 
Commercial plans (except for grandfathered plans) 
to cover, at no cost to the patients, preventive 
drugs and services that have an evidence-informed 
recommendation from the United States Preventive 
Services Task Force (USPSTF), Advisory Committee 
on Immunization Practices (ACIP), Health Resources 
and Services Administration (HRSA) or Institute of 
Medicine (IOM)1. Products and services that receive 
a USPSTF Grade A or B recommendation based  
on available clinical evidence must be covered  
with zero-dollar patient cost-sharing, as mandated 
by PPACA2. 

The intent of the PPACA Preventive Care Provision  
is to improve health for all Americans by removing 
barriers to preventive care.3 Evidence showing the 
value and economic impact of prevention abounds. 
Studies demonstrate that proactive management 
of chronic conditions, tobacco cessation and 
childhood immunization significantly improves the 
quality of life and reduces mortality, with little to 
no additional cost4-5. Additionally, data suggest that 
improved health outcomes through prevention lead 
to reduced healthcare resource utilization and long-
term cost-savings for payers6.

What are the scope and mandated coverage 
categories on PPACA PDLs?

The PPACA requires no-cost coverage of preventive 
care for adults, women and children, including:

•   USPSTF-recommended evidence-based 
screenings and counseling, including: 
depression, diabetes, cholesterol, obesity,  
cancers, HIV/STIs, drug and tobacco use

•   ACIP-recommended routine immunizations, 
such as: influenza, meningitis, tetanus, HPV, 
hepatitis A/B, measles, mumps, rubella,  
and varicella

•   HRSA recommended preventive services  
for children and youth, including: behavioral 
and developmental assessments, iron and  
fluoride supplements, autism screening,  
vision impairment, lipid disorders, tuberculosis, 
and certain genetic disorders

•   IOM recommended preventive services  
for women, including: well-woman visits,  
FDA-approved contraceptives and services, 
broader HIV/STIs screening and counseling, 
breastfeeding support and supplies, and  
domestic violence screening

Examples of Mandated PDL Coverage Categories:

•   Aspirin

•   Bowel preparation medicines for colonoscopy 
screening of colorectal cancer

•   Breast cancer primary prevention

•   Pediatric fluoride supplements

•   Prenatal folic acid supplements

•   Tobacco cessation

•   HIV Pre-Exposure Prophylaxis (PrEP)

•   Iron supplements

•   High cholesterol products/statins

•   Vaccines

•   Contraceptives
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Figure 2: The Potential Impact of PDL on Key Stakeholder Groups

Why do PDLs matter to manufacturers?
There are many advantages for manufacturers to have their product or service included on a PDL;  
some of those are listed below (Figure 2).

•   Mandated coverage 
of products in the 
recommended categories

•   Zero-dollar cost-sharing  
with patients

•   May leverage PDL 
placement when engaging 
manufacturers

•   Confidence in prescribing, 
given the evidence-backed 
recommendations

•   May improve patient 
adherence due to reduced 
coverage uncertainty

•   Better awareness of preventive 
product and service options

•   Potential improvement in health 
outcomes through proactive 
management and prevention

•   Guaranteed coverage, zero out-
of-pocket costs for the covered 
products and services

Limited utilization  
management options

— National Pharmacy Benefit Manager

— National Managed Care Organization

Enhanced  
provider confidence

Shared decision-making 
and proactive health  

management

Payers Providers Patients

Major Stakeholder Groups Affected by PDLs

We look for guidance in the 
law. All products with USPSTF 
Grade A or B recommendations 
are covered.

In the oral contraceptive world,  
we have dozens of products on  
our PPACA list. We believe not all 
are the right product for all patients, 
thus we include multiple options. 
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ABOUT THE SYNEOS HEALTH INSIGHTS HUB
The Syneos Health Insights Hub generates future-focused, actionable insights to help biopharmaceutical companies better execute 
and succeed in a constantly evolving environment. Driven by dynamic research, our perspectives are informed by our insights-driven 
product development model and focused on real answers to customer challenges to help guide decision making and investment.

ABOUT SYNEOS HEALTH

Syneos Health® (Nasdaq:SYNH) is the only fully integrated biopharmaceutical solutions organization. The Company, including a Contract 
Research Organization (CRO) and Contract Commercial Organization (CCO), is purpose-built to accelerate customer performance to 
address modern market realities. Learn more about how we are Shortening the distance from lab to life® at syneoshealth.com.

What are the strategic considerations for manufacturers?
PDLs can have significant implications for commercial success whether a preventive product or service  
is in a developmental phase or already on-market. Commercial payers may interpret the PPACA mandate 
differently, have varying levels of regulatory risk aversion or may include different product selections 
on their PDL. This presents opportunities for manufacturers to better tailor a marketing strategy to 
achieve product inclusion on PDLs. Inclusion on a payer PDL can help manufacturers better position 
their preventive drugs and medical devices in a competitive landscape for maximum reach and benefit 
to patients. The implications of PDL inclusion and product position to be included can be integrated in 
to typical strategic development processes like: comprehensive landscape assessment, therapeutic area 
specific considerations, payer account segmentation, and effective payer engagement planning.

To determine how best to position a preventive drug or device for PDL inclusion, manufacturers need to partner 
with experts who not only possess therapeutic area and product knowledge, but also understand the healthcare 
policy that drives PDL development, and payer perceptions that influence product inclusion decisions.
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